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JIZEPCTBO CJIYXKIHHA SIK CTPATETTYHUI PECYPC ¥ CUCTEMI
OIHHICHOI'O MAPKETHUHI'Y TA KPEATUBHUX IHAYCTPIA YKPAIHHA

AHoTanis. Y CTaTTi JOCIIPKYETHCS KOHIICIIIIS JTIEPCTBA CITY>KIHHS SIK TIEPCIIEKTUBHA YIIPABIiHChKA MapaIrMa,
110 3/IaTHA CTATH KaTali3aTOPOM CTAJIOTO PO3BUTKY MiAMPUEMCTB y cepi KPeaTUBHHX 1HIYCTpiil, 0COOIMBO B KOHTEKCTI
L[IHHICHO-OPIEHTOBAHOT'0 MapKETHHTY. AKIIEHT 3p00JIEHO Ha CHHEPTii MiXK 'yMaHICTUYHIMH YITPABIIHCHKUMH ITiIXOIaMH
Ta CTPATEriYHUMH 3aBJaHHIMH CY4aCHOTO MApKETHHTY, OPIEHTOBAHOIO HE JIMIIE Ha 3aJI0BOJICHHS (DYHKIIOHAIBHUX
NoTpeO CHIOKKMBaYa, a i Ha MoOY/IOBY TIIMOOKOrO IIHHICHOTO 3B’S3Ky MK OpEHIOM, MPAIiBHUKAMU Ta CYCILTBCTBOM.
IokazaHo, 1110 JIIEPCTBO CITYXKiHHS, 32aCHOBAaHE HA €THIIl, EMITaTii, OCOOUCTIi Bi/IMOBIIAILHOCTI Ta MIATPUMII PO3BUTKY
THIIMX, CTBOPIOE IICUXOJIOTTYHO OE3TeUHE CEPEOBHIIIE, B IKOMY PO3KPHBAETHCS KPEATHBHHUIN TIOTEHIAI MpatliBHUKIB. [{e
0cOOJMBO BaYKITMBO B KPEATHBHUX 1HIYCTPISX, /€ IHHICTIO BUCTYIIAIOTh HE CTUIHKY MaTepialbHI PeCypCH, CKLTBKH 171ei,
eMOLIIMHAI 1HTEIeKT, MDKIMCIUIUTIHAPHE MUCIICHHA Ta KYJIBTYpHA UyDIMBICTb. ABTOPOM OOIPYHTOBAHO, IO JIijep-
CITY’KUTENb He JIUIIIE BUKOHYE YIIPABIIHCHKY (PYHKIIIIO, a 7 (hopMye COmiabHII CEHC MisUTEHOCTI KOMAHIH, IO TIOCHITIOE
JIOSUTHHICTH, BHYTPIIITHIO MOTHBALIFO Ta 3aJTy4EHHS MIepCOHAITY JI0 peatizaii Micii oprasizartii. OxpeMy yBary nIpumijieHO
aKTyaJIbHOCTI IIi€l MOZeINi JAepCTBA B YMOBaX ITIOBHOMACINTAOHOI BifiHM B YKpaini. CTBepmKyeThes, M0 Oi3HeC y
KPEaTHBHOMY CEKTOpi, OKpIM EKOHOMIYHOI, BHKOHYE BaXKIIMBY COLIaIbHY (YHKIIO — MiATPUMKY TMPAIiBHHUKIB,
30epe)keHHsI KOMaH/, y9acTb Y BiJTHOBJICHHI KpaiHH. Y TaKMX YMOBAX JIiIEPCTBO CITY)KIHHS 37aTHE 3a0€3IIEUHTH CTIHKICTh
Ta 3TYPTOBAHICTh KOJIEKTHUBIB, ITiIBUIIUTH IX aJalITHBHICTH JI0 TYpPOYIIEHTHOTO CEPEIOBHIIIA, 1110 € KPUTHIHO BaXITHBIM
JUTS BIDKMBAHHS Ta TIOAIBIIION0 PO3BHUTKY Oprasizamiit. OcoOImBHiA aKIIEHT 3p00JIEHO Ha TTOTEHITAN JTiAePCTBa CITY>KiHHS
SIK MOTHBAIIHOTO YMHHHKA I TIOBEPHEHHS MOJIOZI, IO BHiXaia 3a KOpJOH, a/DKe OUTBIICTH 3 HUX HAJIGKATH 10
TIOKOJTiHHS, YyTJIBOTO JIO IIHHOCTEH IPO30POCTi, CIPABEIUTUBOCTI, PO3BHUTKY Ta TICHXOIOTTIHOIO KOMPOPTY. Y Mekax
CTaTTi TAKOXX BU3HAYCHO KITFOYOBI XaPAaKTEPUCTHUKH KPEATHBHUX iHAYCTPIH SK MPOCTOPY, IO TOEAHYE SKOHOMIYHHM,
COMIATEHUM, KYJIBTYpHUN Ta TYMaHITAPHUN MOTEHINiaMK. PO3KpHTO, IO Taki Tamy3i moTpeOyloTh HE aBTOPUTAPHOTO
KOHTPOJIO, a TiATPAMYIOYOrO, THYYKOTO Ta EMITATIMHOTO CTWIIIO KEPIBHHUITBA, SKWHM CIPUSTEME (OPMyBAHHIO
IHHOBAIIHOTO CeperoBUINA. Y Pe3yNbTaTi 3pO0ICHO BICHOBOK, IO BIPOBADKEHHS JiJCPCTBA CIYXKIHHA Y TPAKTUKH
YIIpaBIIiHHS B KPEaTHBHOMY CEKTOpI MOXKE CTAaTH HE JIMIIE iHCTPYMEHTOM MiJBHIIEHHS e(eKTUBHOCTI Oi3Hecy, a i
YUHHUKOM 3arajIbHOHAI[IOHAIBHOTO BiJJHOBJICHHS, 30€pEKEeHHs JIFOJCHKOr0 KamiTaly Ta 3POCTAHHSI MIKHAPOIHOL
KOHKYPEHTOCHPOMOXKHOCTI Y KpaiHH.
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BCTYII

CyuacHi conianbHO-eKOHOMIYHI TpaHCOopMaIlii, CIpUYNHEH] SK TI00aIbHUMH 3MIHAMH,
TakK i BilfHOIO B YKpaiHi, BUMararoTh HOBHX ITiIXO/IB /IO YIIPABIiHHS, 3aCHOBAaHUX HE JIMIIE Ha
e(EeKTUBHOCTI, ajie i Ha MIHHOCTAX. Y bOMY KOHTEKCT1 aKTyalli3yeThCsl KOHIICTILIIS JTiiepCcTBa
CIIY)KIHHSI — CTHJIIO, IO (OKYCYEThCS HAa PO3BUTKY IPAIiBHUKIB, €MIIaTii, MOpaJbHIH
BIJIMOB1IaJILHOCTI Ta CTBOPEHHI 0€3MEYHOTO OPTaHIZAI[IHHOTO CePEeAOBHIIIA.

Oco0n1Boi Baru 1151 MoieIb Ha0yBa€ y GopMyBaHHI IIIHHICHOTO MapKETHUHTY Ta PO3BUTKY
KpeaTUBHUX IHAYCTPIi, e eMOLii{HA 3ay4eHICTh, KYIbTYpHA YyTIUBICTh Ta IHHOBAIIMHICTD €
KIIFOYOBUMH (paKkTOpaMu yCHIXYy.

CratTs Mae Ha MeTI ITpoaHaii3yBaTH poJib servant leadership y po3Butky minnmpueMcrs
KPEaTUBHOTO CEKTOPY, OKPECIUTH HOTO 3HAYEHHS B YMOBaX BilfHH, Ta BUSBUTH ITOTEHITIA IS
MTOBEPHEHHS MOJIOJUX (PaxiBIIIB SIK CTPATETTYHOTO PECypCy BiTHOBJICHHS Y KpaiHH.

IMocTanoBka npodJjemu. B ymoBax rammboKUX CyCUIBHUX NOTPSCIHB, 30KpeMa BIHU B
VYkpaiHi, akTyani3yerbcsa moTpeda B HOBHX MIIXO0JaxX IO YHPAaBIiHHS, K1 IPYHTYIOThCS Ha
eTHIll, JOBIpl Ta CIYXIHHI cniuibHOMY Osary. Konmemnuis jiiiepcTBa CIyKIHHS HPOIOHYE
FYMaHICTUYHY aJbT€PHATUBY TPAAULIAHUM YHPABIIHCHKUM MOJENSIM, (OKYCYIOUHCh Ha
MIATPUMIIL, PO3BUTKY Ta 3aJly4eHOCTI mpainiBHUKIB. OcoOnnBOi Baru 1s Mojenb HaOyBae y
KpeaTUBHUX IHAYCTPIAX, JI€ YCIIX 3aJIEKUTh BiJ] JIIOJCHKOTO KaIliTaly, TBOpYOi CBOOOIU Ta
KylIbTypHOi 4yTinuBOCTI. BomHouac edextuBHE (QYHKI[IOHYBaHHS MIAMPUEMCTB Y Il cdepi
noTpedye Y3ro/DKEHHS BHYTPINIHIX YIPaBIIHCHKUX TMPAKTUK 13 I[IHHICHO-OPIEHTOBAaHUM
MapKETHHTOM, SKHI BIAMOBIIAa€ OYIKyBaHHSIM HOBOTO TIOKOJIIHHS CIOKKMBadiB. He3Bakaroun
Ha IMOTEHI[la]l TAaKOro TIOE€IHAHHS, Yy BITYM3HSAHOMY HAyKOBOMY JIHMCKYpCl HEJOCTaTHbO
JOCIIIKEHO POJIh JIJAEPCTBA CIY)KIHHS SK CTPATETIYHOTO PECYPCY PO3BHUTKY KpPEaTHMBHUX
MIIPUEMCTB Yepe3 IPU3My €TUKH, eMIIaTii Ta I[IHHOCTEH.

AHami3 ocraHHiX gocaimxenb i myOaikamiid. Konmeniis mimepcTBa  CIyKiHHS
OCTaHHIMU POKaMH aKTUBHO JAOCHIIXKY€EThCS K allbTEpHATHBA aBTOPUTAPHUM 1 TPAH3AKLIHHUM
YOPaBIIHCHKAM ITiIX04aM. Y HAyKOBIH JIiTepaTypi HAroJIOMIYEThCS, IO JiAep-CIYKUTEIb —
Lle HacamIiepe] eTHMYHHUM OpIEHTHp [UId KOMaHAW, IO CHpPUS€E CTBOPEHHIO AOBIPIMBOL
atMoc(epu, pO3BUTKY MpalliBHUKIB 1 (OPMYBaHHIO CIUIbHOI IIHHICHOT MeTH. 30Kpema, y
BITUM3HSAHUX JOCHIDKEHHSAX HaroJIOIIyeThCs, IO JIJEPCTBO CIYXKIHHS 3/aTHE IOCUIIOBATU
OprasizailiiiHy 3rypTOBaHiCTh 1 BIAMIOBITAIbHICTh Y KPU30BUH MepioJl, 0COOIMBO y cepax, Mo
IPYHTYIOThCS Ha KpeaTUBHOCTI Ta criBmpaii [1], [2].

[TapanenbHO 3 UM y HAyKOBOMY IOJI 3pOCTa€ iHTEpPEC A0 MLIHHICHO-OPIEHTOBAHOTO
MapKeTHHTY sK 110 (inocodii, 1o GoKycyeTbCs Ha TOBFOTPUBAINX B3aEMHHAX 31 CIIOKHUBAUEM,
a He JIMIIE Ha MUTTEBOMY MPHOYTKY. ABTOpH Takux pooir, sik o [3] Ta Bonis i Allen [4],
aKIEHTYIOTh yBary Ha TOMY, 110 CTBOPEHHs IIIHHOCTI JUIl KJII€HTa Ma€ I'PYHTYBaTHCs Ha
eMOLIIHIN 3a]y4eHOCTi, aBTeHTUYHOCTI Ta €TUYHIM BINOBIAATBbHOCTI Oi3HECY. Y CBOIO Uepry,
YKpaiHChKl JOCTIIHUKM MIAKPECIIOTh pPOJib IHHOBALIHHOTO MapKeTHHTy Y (OopMyBaHHI
HOBHMX pPHHKIB Ta MOTped, 1m0 0a3yroTbcs Ha COLIAIBHIA 3HAYYHIOCTI Ta KYJIbTYpHIN
yHIKaIbHOCTI poaykTy [5], [6].

TakuM uyuMHOM, CydacHi JOCHIPKEHHS JOBOJASATH JOIIBHICTh MOEIHAHHS JiAEpCTBA
CIIY)KIHHSI 3 LIHHICHO-OPIEHTOBAHUMH MIIXOJaMU IO MAapKETHUHTY, 110 OCOOJIMBO aKTyalbHO
JUIsL KpEaTUBHUX IHAYCTPiA y KOHTEKCT1 CyCIIUIBHUX TpaHchopmartiii.

Mera cratri. Jlocniautu JTiaepcTBO CIYXKIHHA K CTpaTeriyHUi YIpaBIiHCHKUN MIAX1,
3aTHUN TOCWIINTH €(PEKTUBHICTD LIHHICHO OPIEHTOBAHOTO MAPKETUHTY Ta CIPUATH PO3BUTKY
KpeaTUBHUX IHAYCTpiil YKpaiHU B yMOBaxX COLIAIbHUX TpaHC(hOpMaIliil 1 BUKIMKIB BIHHH.
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PE3YJIbTATHU JOCJIIAKEHHSA

VYrpaBiiHHS SK COIliajibHA B3a€EMOJiS B YMOBaX HEBHU3HAUEHOCTI Ta 3MiH NOTpelye He
JMIIE CTPATEriYHOTO MUCIICHHS 1 KOOpAMHAIii pecypciB, ane il 3maTHOCTI Jigepa GopmyBaru
Cepe/loBHUINE, B SIKOMY JIFOIM 30€piraloTh MOTHBAILIO, 3allydeHicTh 1 noBipy. TpaauuiitHi
MOJICIIi YIIPaBJIiHHS, 3aCHOBaHI Ha i€papXii Ta KOHTPOJI, JeJaJTi YACTIIIE BUSBIIIOTh OOMEKCHY
e(EeKTHBHICTh Yy CKIIaJHIX, HECTaOUTbHUX a00 TYMaHITapHO-UyTJIMBUX KOHTEKcTax. Came Tomy
B CY4aCHOMY HAYKOBOMY 1 IPaKTHYHOMY JUCKYPCi 3pOCTa€ IHTEPEC 10 IIHHICHO-OPIEHTOBAHUX
MIIXO/IIB B YIIPaBIIiHHI, CEpe]l IKUX 0COOIMBE MICIIe MMOCia€ KOHIETIIIs JTiIepCTBA CITY)KIHHS.
Takuif migxiag akIeHTye yBary HE Ha TMO3MIlT KEpIBHHMKA, a Ha MOTO 3/IaTHOCTI CIIY>KHUTH
KOMaH/Ii, pO3KpHBAaTH MOTEHIIa] IHIIKUX 1 OyyBaTH CTIMKY OpraHizaliiiHy KylabTypy, L0 Ma€
BUpIIlIaJbHE 3HAYEHHS B YMOBAX COLIAJIbHUX BUKJIUKIB, 30KpeMa BIfHHU.

JlinepctBo ciyxiaHs (servant leadership) € ogHi€ro 3 HalIIHHICHIIIKUX (POPM YIIPABITIHHS,
o0 HaOyBae MOMYJISIPHOCTI y BIINOBIAb HA KPHU3y JOBIPU JI0 TPATULIMHHUX IEPAPXIUHUX
Mozenel kepiBHUITBA. OCHOBHOIO 17€€10 € Te, IO JIiep NepeayciM MparHe CIyKUTH —
MIATPUMYBATH, PO3BUBATH I HAIMXATH IHILKX, a HE JOMIHYBaTH HaJ HUMH [ 1].

VYnepme konuent Oy copmynboBanuii PobGeprom I'pinnipom y 1970 pom, sixuit
BU3HAYUB JIi/Iepa-CIyKUTENS IK TOT0, XTO CIOYATKy X04€ CIIYXKHTH, a BXKE MOTIM — BecTH [7].
Ha BinMiny Big TpaHcopMamiiiHOro 4 aBTOpPUTApHOro JdigepcTBa, servant leadership
(boKycyeTbCsl HAa €MIaTii, cIyXaHHI, CKPOMHOCTI, JOBIpi, PO3BUTKY MOTEHLIANY IHIIUX Ta
moOy/10B1 CIUIBHOTO OJiara.

Konrenmis minepctBa cnyxinas (anria. servant leadership) mocimae ocobnuBe miciie
cepell CydaCHUX YIPaBIIHCHKHX MIAXOIIB, OPIEHTOBAHUX HA IIIHHOCTI, €TUKY W IOBIpY.
Teopernune miATPYHTS IIHOTO CTUIIIO YIPaBIiHHS Oyio 3aknaneHo P. ['pirmidom y 1970 pori,
KU BU3HAYMB JIIIepa-CIYKUTEN sIK 0co0y, 110 HacaMIlepe] parHe CIyKUTH 1HIIUM, a BXKe
MOTIM — BeCTH 3a coboto. Takuii migepcTBo 0a3yeThCsl HE Ha BIIAJll, CTATYCl YU CHIOBOMY
BIUIMBI, 2 HA MOPAJIBHOMY aBTOPHUTETI, €MITaTii Ta TOTOBHOCTI CIIPUATH 3POCTAHHIO 1HIITHX.

VY 1eHTpi KoHuenmii — ifes, mo ePeKTUBHE KEPIBHUIITBO MOYHUHAETHCSA 31 IIUPOTO
MparHeHHsl MIATPUMATH, PO3BHHYTH W HAJUXHYTH IHIIMX WICHIB opraHizamii. KimouoBumu
MIPUHIIATIAMH JIIJIEPCTBA CIYKIHHSI € CIY)KIHHS (K BHYTPIIITHS YCTaHOBKA JIijiepa), A0Bipa (K
(dbyHIAMEHT B3a€MOJII1), €TUYHICTh (SIK OCHOBA MPUUHATTS PIIICHB), eMIaTis (IK TIMOOKe
PO3YMIHHS TTOTPEO IHIINX), CIIyXaHHS, CKPOMHICTh, TypOOTa PO PO3BUTOK CITIBPOOITHHKIB 1
BIIMOBIIATBHICTE TEpeN CHUIbHOTOW. LI mpuHImMmuU GopmMyrOTh HE JIUIIE CTHIIb MOBEIIHKH
KepIBHUKA, ajie il I[UIICHY CHCTeMY OpraHi3alliiiHOI KyJbTypH, OPIEHTOBaHY Ha JIOBFOCTPOKOBI
LIHHOCTI.

BinMiHHiCTh JiepcTBa CIYKIHHS Bil TpaIWLIHHUX MOJENEH MoJiArae HacaMIiepen y
3MiH1 YNPaBIIHCHKOT MapajurMu: SKIIO KIAaCH4YHI CTWI1 (HampuKIaj, aBTOPUTapHE YU
TpaHCaKI[IiiHe JiIepPCTBO) 30CEPePKEHI Ha KOHTPOJI, AOCATHEHHI IUIed 1 cybopauHalii, To
servant leadership craBuTh y LeHTp yBaru JIOAMHY — ii MOTpeOH, TiAHICTH, MOTEHIIIAI.
TpancdopmariiiHe niIepcTBO, XO4Y 1 Ma€ IIHHICHUN KOMIIOHEHT, OpIEHTOBaHE Ha 3MIHY
MOBEJIHKM MIAJIETINX 33Ul JOCSATHEHHs Bi3li Jijepa, TOAl K JIJEPCTBO CIIYKIHHS
(bokycyeThbCs Ha 10BIpi, PO3BUTKY aBTOHOMIT Ta 3pOCTaHHI CAMOT'0 MiJJIETJIOro K L.

Taxum uuHOM, servant leadership € He suIIe anbTePHATUBOIO TPAIUIIIMHUM CTHIIAM, a U
€BOJIIOLIIIfHOI0 (POPMOIO JIIepCTBa, IO MOEAHYE €(EeKTUBHICTh YNpPaBIiHHA 3 TIJIMOOKOIO
€TUYHOIO OCHOBOIO i CIIPHSIE CTAIOMY PO3BUTKY OpraHi3ailiii uepe3 CIryxKiHHs Jr1sM [7].

Le#t migxia 1o JiepcTBa cTae 0COOIMBO PEIEBAHTHUM Y KOHTEKCT1 TpaHchopMallii, ki
BiZIOyBalOThCs y chepi MapKETUHTY, Jie ieAaii OuIbloi Bar Ha0yBarOTh HE JIMIIE TEXHIUHI YU
(GyHKIIOHATIBHI ACIIEKTH YIIPaBIIiHHS, a 3AaTHICTS Jlifiepa popMyBaTu KyJabTYpHE CEpelOBHILE,
10 CTUMYJIIOE TBOPYICTh 1 HOBATOPCTBO.
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Tak, y cydacHHX YMOBax KpEaTHBHICTb Ta IHHOBAI[IHICT MEPECTAIOTh OYyTH
(aKkyIbTaTUBHUMU XapaKTEPUCTUKAMH MapKETUHIOBOI JISITbHOCTI, HATOMICTh HAOyBAIOUH CTAaTyCy
KITFOUOBUX KOMITCTCHIIIH, 1110 BU3HAYAIOTh KOHKYPEHTOCIIPOMOXKHICTh opraHizaiiii [8], [9].

VY oMy KOHTEKCTi JIJIEpPCTBO CIYXKIHHS BUCTYIAE SK €(PEKTHBHHUU YIPaBIIHCHKUN
MeXaHi3M, SKAWA CTBOPIOE YMOBH JJIsI PO3KPHUTTS TBOPYOTO MOTEHINANY MPAIiBHUKIB.
OcoONMBICTIO TAKOTO MAX0AY € (GOPMYBaHHS ICHUXOJIOTTYHO OE3MEYHOTO CEpeOBHINA, IC
MOMUJIKM HE CHPUHMAIOTBCSA SIK MPOBAJ, a PO3MIIAJAIOTHCSA SIK MOJKJIMBICTH HaBYaHHS W
3poctaHHs. Jlinep-ciyKuTenb AEMOHCTPYE BIIKPUTICTh 0 HOBUX ifei, aKTUBHO 3a0X0UYy€
HIIIaTUBHICTb, YBa)KHO BUCIIYXOBYE KOMaHAY Ta CIpHUsE 1 pO3BUTKY HE JIHIIE NpodeciiHOMY,
asie 1 0COOUCTICHOMY.

Take cepenoBulle crpusie MIABUIIEHHIO BIEBHEHOCTI MPAI[IBHUKIB y BJIACHUX CHJIAX,
aKTUBI3y€ BHYTPIIIHIO MOTHBAIIIIO JO MOIIYKY HECTAHJAPTHUX PIIIEHb 1 HOCUIIIOE TOTOBHICTD
70 ajanTaunii y 3MIHHOMY pPHHKOBOMY cepeloBulIl. bimbmi Toro, migTpuMKa iiepom
CaMOCTIHHOCT] Y NPUUHATTI pIllIeHb 1 J0Bipa 0 CHIBPOOITHUKIB CTBOPIOE MIAIPYHTS HJs
OpraHi3aiiifHol THy4KOCTI, 1110, Y CBOIO Y€pry, € OCHOBOIO IHHOBAIIMHOTO PO3BUTKY. Y TaKii
KyJIbTypl IHHOBAUIHICTh CTa€ HE pe3ylIbTaTOM 30BHIMIHBOIO THCKY YW IHCTPYKIi, a
MPUPOTHUM TPOSIBOM 3aTydEHOCT! TEPCOHANy 10 CHUIbHOI IIHHICHO-OPIEHTOBAHO1 MicCii
oprauizartii (puc. 1).

JIinepcTRO cIy X iHHA

(hopMyBaHHA IICHXONOTIUHO s .
320X0UeHH: IHIMIaTHBHOCTI

Oe3meuHoro cepenoBHITa

4 ™\ -
IIOMHJIKH HE CI[pHﬁMa]EOTBCH AK IIpOBal IOYMKH KOMaHIH ]'_[o'qy'rj
\. | J \
4 | ™\ ' | L
. . . MIIBHIIIEHHA BIIEBHEHOCTI
BIIKpHTICTE 0 HOBHX i7eil L .
CHiBpoOiTHHKIB
p | "y A | vy
s ~ s \
aKTHBi3allisl BHyTPIMIHEO1 MOTHBAIi1 IIOCHJIEHHS TOTOBHOCTI J0 amanTarrii

KpeaTneHIicTE Ta IHHOBANIIHICTE

Puc. 1. Cxema BIIIUBY JiZiepcTBa CAYKIHHSA Ha (OPMYBaHHS
KpPEaTUBHOCTI Ta IHHOBALITHOCTI MapKeTOJIOTiB
Loicepeno: ckradeno asmopom

OnHuM 13 KIIOUOBUX €(QEeKTIB 3aCTOCYBAaHHS JIIEPCTBA CIYKIHHS B YIpaBIliHHI

opraHizamicro € (opMyBaHHS JIOSUIIBHOCTI TEpCOHANIy Ta CrHokuBauiB. lleHTpanbHi
XapaKTePUCTUKU I[bOTO CTHWJIF0 — TOBara J0 OCOOMCTOCTI, MOCHiIOBHA TypOoTa ™po
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Onaromoyddsi MpaliBHUKIB, OpiEHTAIlis HA TXHIH PO3BUTOK 1 caMOpeanizaiilo — CTBOPIOIOThH
MIIHUHA eMOIIHHUI 3B 130K MK CHIBPOOITHUKAMH Ta opraHizamieto [2]. Y pe3ynbraTi TaKoro
nigxony (OpMYyeTbCS BHCOKMH PIBEHb OpraHi3amiiHOI MPHUXMIBHOCTI, IO BHUSBISETHCS Y
CTaOUTFHOCTI KaAPOBOTO CKIIAJY, 3HIKEHHI PiBHS TNIMHHOCTI KaJpiB 1 3pOCTaHH] BHYTPIIIHBOT
MOTHBAILIT IO MIATPUMKH KOPIOPATUBHUX I[IHHOCTEH.

Jlo TOro K, y KOHTEKCTI MapKETHHTY, 3alydeHi Ta JIOSUIbHI MPAIiBHUKA CTAOTh HE JIMIIIE
BUKOHABIIMH (DYHKIIIOHAJIBHIX 000B’SI3KIB, @ i aKTUBHIMH TPAHCIISITOPaMH OpPEHIOBUX HAPATHBIB
y 30BHIIIHBOMY cepeouiili. Lle siBuiie, Bimome sik brand ambassadorship, mocrimtoe aBTeHTUYHICTb
OpeHIy B OYax CIOXMBAYiB 1 MiABHIINYE #oro emouiiHy mpuadmiBicth [10]. 3 iHmmoro Goky,
KJIIEHTH, SIKI B3a€EMO/TIIOTH 13 OpraHi3alli€lo, 10 IEMOHCTPYE BHYTPIIIHIO 3TYPTOBAHICTb, BIAKPUTICTD
1 COLIJIbHY BIINOBIIAIBHICTD, TAKOXK CXWJIbHI POPMYBATH JOBrOTpUBAJI 3B’ 3K 3 OpeH oM. Takum
YMHOM, JIJIEPCTBO CITY)KIHHSI YMHUTh MYJIBTUIUTIKATUBHUN BIUIMB Ha JIOSUIBHICTH 000X LIUTBOBUX
Ipyl — BHYTPILIHBOT (IEPCOHATY) 1 30BHIIIHBOI (KIIIEHTIB), 110, Y CBOIO YEPTY, MIIABUIILYE 3arajbHy
CTIMKICTb 1 pernyTaliiiHy KamiTaai3alio opraHizaril.

Onucani paHille NPUHLIKUIM JIIEPCTBA CAYXKIHHS — 30KpeMa OpieHTallis Ha CIYXIHHS,
eMIaTiio, ETUYHICTh 1 PO3BUTOK IHILIKX - HE 0OMEXYIOThCSI JIUIIIE BHYTPIIHbOOPTraHi3allliHUM
cepenosuineM. Bonu maroTs 6e3nocepe/iHii BIUTUB 1 HA 30BHINIHIO KOMYHIKAIIIMHY CTpaTerito
MIANPUEMCTBA, 30KpeMa B MApKETUHTOBIA JISUIBHOCTL. Y IIbOMY KOHTEKCTI OCOOIMBOL
aKTyaJTbHOCTI HaOyBa€ KOHIIEMIlIS I[IHHICHO-OPIEHTOBAHOTO MAapKETHHTY, fKa, MOJIOHO [0
servant leadership, 6a3yerbcss Ha imel B3aeMHOT T[OBard, JOBIPH Ta COINATBHOT
BiamoBinaapHOCTI. CaMe TOMY HAaCTYIHUM KPOKOM 70 PO3YMiHHS TOTEHINATy JIiJepcTBa
CITYXIHHSI B KPEaTUBHHX IHIYCTPIAX € aHATI3 IIHHICHOTO MAapKETUHTY SIK MOTO0 OPraHIdHOTO
MPOJIOBKEHHS Y B3a€MO/IIi 3 KIIIEHTOM 1 CYyCITUTBCTBOM 3arajioM.

LinuicHo-opienToBanmii Mapketusr (Value-based marketing) — 1e KoHmemiis, sika CTaBUTh
y LEHTP HE MPOCTO 33J0BOJICHHS MOTPeO CMOXKMBada, a CTBOPEHHS, KOMYHIKAIIF0 W JIOCTaBKYy
IIHHOCTI, 0 TPYHTYEThCS Ha €THYHMX, COIIAJIbHUX 1 EMOIIMHUX OYIKYBaHHSIX KITi€HTIB. Takuit
MIAX11 Tependoavae rmoIe po3yMIiHHS TOTO, IO caMe € IIHHUM sl CTIOKHBAYa, 3 ypaxyBaHHIM
He Jmiie (QYHKI[IOHATBHUX, a ¥ KyJbTYPHHUX, MOPIbHUX Ta LICHTU(IKAIIMHMX YMHHUKIB. 3a
BusHaueHHAM C. Jlomeca, LIHHICHO-OpPIEHTOBAHMM MapKETHHI — 1€ CTpaTerisi, sika IOB’s3ye
MapKeTUHT, (piHAaHCH, CKOHOMIKY Ta OOJIIK B €IMHY cHCTeMy (OpMyBaHHS IIHHICHOI IepeBaru
3a 1151 3MILHEHHS JOBrOTPHUBAIIMX BiIHOCHH 31 crioxkuBadamu [11].

Ha BigMiHy Big TpaguIliiHOTO MapKETHUHTY, OPIEHTOBAHOTO HAa KOPOTKOCTPOKOBHI
npuOyTOK 1 TpaHCaKIii, IHHICHA MOJIeNb (POKYCY€EThCS Ha TOBrOCTPOKOBIM B3a€MHIN BUTOJi
MDK KOMMOaHi€l0 Ta il LUTbOBUMHU ayauTopisiMu. BoHa crpuse mnoOynoBi JOSIIBHOCTI,
3MIIIHEHHIO penyTailii OpeHIy, 3pOCTaHHIO XHUTTEBOI MIiHHOCTI KimieHta (customer lifetime
value, CLV) i hopMyBaHHIO CTaI0r0 KOHKYPEHTHOTO MO3UIIIOHYBaHHS [4].

[IpyHUIMOM HIHHICHOTO MapKETUHTY MEPeryKylThCsl 3 OCHOBAMHU JIJEPCTBA CIYXKIHHS:
€THKa, MPO30piCTh, MOBara, po3yMiHHS MOTped IHIHMX. SIKIIO Jinep-ciykurenb (opmye
BHYTpIIIHE CEPEIOBHILE JOBIPU Ta CIYXKIHHSA, TO LIHHICHO-OPIEHTOBAHMHM MAapKETUHI CTa€
HOro 30BHIIIHIM MTPOJOBKEHHSM, TPAHCIIIOIOUYH Ti caMi i1e1 KIIi€HTaM 1 CIIbHOTaM. Y LbOMY
CeHcl BIpoBapkeHHs servant leadership Ha piBHI opraHizailii € nepeayMoBo0 epeKTHUBHOI
peaiizallii [iHHICHOTO MapKEeTHHTY.

3 norusay NpUKIAAHOT peaizallii, BIpOBayKEeHHs IIIHHICHO-OPIEHTOBAHOTO MAPKETHHTY
B MeKaxX MOJIeJIi JIiJIepCTBa CAYKIHHA Mepeidadae CUCTEMHY IHTErpallilo €THYHUX, COL[IaTbHIUX
Ta KYJIbTYpHHUX aCIIEKTIB y BCl piBHI MapKETUHI'OBOI CTpaTerii mianpuemcrsa. Lle Bupaxaerbcs
B HU3L KJIFOYOBUX HANPSAMIB!

[To-nepure, iaerbest mpo (GopMyBaHHS IIHHICHOI MPOMO3MLII, sIKa BUXOJIUTh 32 MEXI1
(GYHKIIOHATBHUX XapaKTEPUCTHK MPOAYKTY UM MOCIYTH. Y Cy4acCHHX YMOBAaxX BaXKJIMBO HE
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JIMIIE 32/I0BOJIBHATH YTUJIITApHI 3alIUTH CHOXKHMBAya, a i TPAaHCIIOBATH Yepe3 OpeH 1 COLliaTbHO
3HAYYIll CMHUCIM — i71ei, AKi PEe30HYIOTh 3 €THMYHHMH, EKOJIOTIYHUMH, KYJIBTYPHUMH 200
HAI[IOHATBHUMH LIHHOCTSIMU LUTHOBOT ayauTopil. TakuM 4uHOM, OpeH/ epeTBOPIOETHCS Ha
HOCIsl IEBHOT MICii, 3JaTHOTO CTBOPIOBATH €MOIIIMHO-I[IHHICHUH 3B’5130K 31 CIIO’KUBAYEM.

[To-npyre, 3HaUHOT Baru HaOyBae €TUYHE MMO3MIIIOHYBAHHS Ta KOMyHikalis. Kommnanii,
AKi peani3yloTb Mozenb servant leadership y MapkeTWHTOBili TpakTHI, JOTPUMYIOTHCS
MPUHIMUIIB TMPO30POCTi, YECHOCTI Ta BIAMOBITAIBHOCTI y CBOIX Mecemkax. Lle 3HmKye
iHpOopMamiitHi 6ap’epu, MOCHITIOE JOBIPY 10 OpeHIy Ta MiABHINYE PIBEHb aBTEHTHYHOCTI, SKY
CIOXKHMBAY OYIKY€E B 100y MOCTIPABIU Ta IUGPOBOTO MIyMY.

3 mo3uilii 30BHIIIHBOTO CHOXHMBa4a, OpeH/U, 10 BIPOBA/LKYIOTH I[IHHICHO-OPIEHTOBAaHUM
MIAX1T 10 MapKETUHIOBO1 KOMYHIKaIlli, JEMOHCTPYIOUH TMOCIIIOBHICTh, EMIIATII0 Ta COIIAIbHY
BIANOBIANIBHICTh, HAOyBalOTh CYTTEBHX I€peBar y KOHTEKCTI Cy4acHOI MOJENl TOBEIIHKU
KITIEHTa. Y pealisix MOCTIHIYCTPIAIBHOTO CYCIUIBCTBA CHOXKMBA4 JAeAall piAlIe KepyeTbes
BUKJIIOYHO PALlIOHAIbHUMU KPUTEPIIMM BHOOPY — TaKUMM SIK 1IHA, (YHKIIOHAJIBHICTH YU
noctynHicTh [12]. HaToMicTh Ha MepIiuii MIaH BUXOITh HEMaTepialibHi YMHHUKH: CITIB3BYUYHICTh
[IHHOCTEH, €TUYHICTh BEJACHHS O13HECY, BIATOBITAIBHICTD MIEPE CYCIUTLCTBOM 1 €KOCHCTEMOIO. Y
L[OMY KOHTEKCT1 KOMIIaHii, 1K1 JOPMYIOTh CBiif MApKETUHT HA OCHOBI T'YMaHICTUYHUX ITPUHIUITIB,
3HAQUHO Kpallle aJanTyloTbhcs JO0 O4YIKyBaHb «HOBOIO» CIIO’KMBAaya, OpPIEHTOBAaHOIO Ha
ABTCHTUYHICTb, IIPO30PICTh 1 MOpaATIbHY CKIIaI0BY B3aemo il 3 Openaom [13].

HasiBHICT, BHpaX€HOTO I[IHHICHOTO Sfpa, IO TPAHCIIOETHCS Yepe3 MapKETUHTOBY
cTpareritoo, cipuse GopMyBaHHIO €MOIIMHOI MPUXMIIBHOCTI KIIIEHTIB, SIKa BUXOJIUTH 32 MEXi
YTHJIITAPHOTO 33/I0BOJICHHS OTPpeO. Taka MpUXUIIbHICTD, Y CBOIO YEPTY, MIIBUINYE MOKA3HUKH
MOBTOPHUX TOKYIOK, 3HWKYE YYTJIMBICTH JI0 IIHOBHX KOJIMBaHb 1 3MIITHIOE JOBTOTPHUBAII
BIIHOCHHH MDK KIIIEHTOM 1 OpeHoM. Pe3ynpTaToM IIbOTO MPOIIECY € IIBHINECHHS KUTTEBOT
ninHocti kiieHta (Customer Lifetime Value, CLV), sika B ymMoBax BUCOKOI KOHKYPEHIIl Ta
3pOCTalOYMX BHUTpAT Ha 3alydyeHHs HOBUX CIOXHMBAuyiB CTa€ CTPATEr4HO BaXKIMBUM
iHguKaTopoM edekTuBHOCTI MapkeTunry [13] (puc. 2).

eMOlliiiHa IPHXIUIBHICTE KIII€HTIB

l'Ii,I[BH]lIeHHE[ MOBTOPHHX MOKYIIOK

SHIDKCHHA ‘HYTJIHBOCTi a0 I[iHOBI[X I/
KOJIHBaHb

[TinHicHe sAapo MC

IBIRA

\V/
ATD ‘anfeA awmaJIT Itoisn)

3MIIIHEHHHS JOBTOTPHBAIIIX
BITHOCHH 3 OpeHIoM

Puc. 2. Pesynpratu (hyHKIOHYBaHHS
LIHHICHO OPIEHTOBAHOT MAPKETUHTOBOT CTpaTerii
Jowcepeno: cknadeno asmopom 3a oanumu [13]
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Takum 4MHOM, €THYHA OpieHTalis OpeHy — 30KpeMa Ha OCHOBI MPUHIIMITIB JiIepCTBA
CIy)KIHHSI — TIEPETBOPIOETHCS Ha MOTYKHUH IHCTPYMEHT MOOYA0BHU JOBIpH i 3a0e3neueHHS
CTaJIOTO KIIIEHTCHKOTO KaIliTamy.

[To-TpeTe, BaJIMBOIO CKIAJ0BOIO € 3alydeHHs Oi3HECYy 10 BHPINICHHS COIIaJbHO
3HAUYIIUX THTaHb, IO CTAHOBIIATH IHTEPEC JUIA LIbOBUX I'PYII CHOXMBaYiB. MieThes He nuime
npo ydactb y OnaroaiifHOCTI ab0 COIlialbHUX KaMIlaHiX, a NpO IHCTHTYIIOHATi30BaHY
BIJIOBIIATBHICTh OpEHAY 3a Ti MPOOJIEMH, SKI € PEICBAHTHUMH JUTsl HOTO aymuTopii — Bix
MUTAaHb KyJbTYPHOT iIEHTHYHOCTI 10 MiATPUMKH JIOKATBHHUX CIUIBHOT YH CTAJIOTO PO3BUTKY.

HapemTi, 1iHHICHO-OpIEHTOBAHMM MIAX1l BUMAara€ BpaxyBaHHS JIOBIOCTPOKOBUX
COLIAJIbHUX 1 €KOJOrIYHUX HAcHIAKIB MapKeTUHroBoi AisuibHOcTi. Kowmmanii, ki
BIPOB/KYIOTh servant leadership sk ympaBiaiHCBKY HapagurMy, poO3IJsSAal0Th KOXHY
MapKeTHUHTOBY [0 HE JIMILIE Kpi3b IPU3MYy KOPOTKOCTPOKOBOI KOMEpI[IIHOI BUTrOIHM, a U 3
MO3UIIINA CTIMKOCTI (sustainability), BILIMBY Ha CyCHUIbHY JOBIpY Ta KYJbTYpHUHN JaHmmadr.
Ile, B cBorwo uepry, cmpusie (QOpPMYBaHHIO pEMyTAIIfHOTO KamiTaly SK BaXJIUBOTO
HeMaTepialbHOTO aKTUBY opraHizaitii [14].

ToMy LIHHICHO-OPIEHTOBAHUI MAapKETHHT HE € MPOCTO IHCTPYMEHTOM IIPOCYBaHHS — 1€
rrOOoKa 11€0JI0TisA, MO MOTPeOye BIAMOBIIHOTO CTHIIIO yrhpaBiiHHSI. Came TOMY KOHIICTIIIIS
JiIepcTBa CIYXKIHHS, 3aCHOBaHA Ha MOPaJIbHOMY aBTOPHTETI, EMIaTii Ta PO3BHUTKY JIONEH,
17ICITBHO TTOEAHYETHCS 3 IIUM TIXOOM.

Takox, poO3yMiHHS poJi JIijgepa-CIykKuTenst HaOyBae o0coOnuBOi Barm y cdepi
KpeaTUBHUX IHIYCTPi, /1€ YCHiX 3HAYHOIO MIPOIO 3aJIKUTh HE JIUIIEC Bl EKOHOMIUHUX
YUHHUKIB, @ W BIiJ 3JaTHOCTI opranizamii (GopMyBaTH eMOLIHHO-PE30HAHCHI IIIHHICHI
MPOTO3HILIi, MATPUMYBATH TBOpPYE CEPEIOBUIIE Ta 3a0e3MeuyBaTH KyJIbTYpPHY W COIIAIbHY
YyTAuBIiCTE. TOMy Tiepea TUM SK TMpoaHaTI3yBaTH YIPaBIIHCHKHM IMOTEHINA] KOHIETIIiT
JAEPCTBA CIY)KIHHS B IIbOMY KOHTEKCTI, JOUUIBHO OKPECIUTH KIIOYOBI XapaKTEPUCTHKU
CaMUX KPEaTHUBHUX IHAYCTPiH K Cenu(pIYHOTO CErMEHTY MOCTIHAYCTPIaIbHOT eKOHOMIKH.

KpeatuBHi 1HIycTpil CTaHOBIATH JWHAMIYHHUN CEKTOP EKOHOMIKH, IO BHPI3HIETHCS
OCOOJIMBOIO 3/IATHICTIO IHTETPYBATH KYJIBTYPHY, COLIAILHY Ta €EKOHOMIUHY CKIa/10Bi. OmHiE0 3
XapaKTepHUX O3HaK IIi€l cepu € i1 TICHUI 3B’SI30K 13 PEeHOMEHOM YpOaHICTUYHOTO PO3BHUTKY:
HaMSCKpaBillle  KpEaTWBHI NPAKTUKA  TPOSBISIIOTBCS B MICBKOMY — CEPEIIOBMINI,  JI€
BUKOPHUCTOBYETHCS YHIKAIBHICTH JIOKAJIbHOTO KYJIbTYPHOTO KarliTany JUis HOCUICHHS €EKOHOMIYHOT
MPUBAOJIMBOCTI, 3pPOCTAHHS TYPUCTHYHOTO MOTEHIIIATY Ta 3MIIIHEHHS T'yMaHITapHO1 chepu.

[Ile onHi€l0 BaXXIMBOK PHCOI0 € JOMIHYBaHHS Majoro Oi3Hecy, 30kpema GopMm
CaMOOPraHi30BaHO1 3alHATOCTi, KOJIU TOJOBHOIO EKOHOMIYHOIO IIHHICTIO BHCTYIIA€
1HAMBiAyallbHA KpeaTWBHA ifiesl, 3/1laTHA reHepyBaTH NMpuoOyTok. KpeatuBHi iHAYCTpil TaKoXK
AaKTUBHO JIOJIAIOTh MPOCTOPOBI W HAIlIOHANBHI Oap’epu 3aBASKM BUKOPUCTAHHIO IMGPOBHUX
TEXHOJIOT1H, BIIKPUTOTO JOCTYMy 10 iH(hopmalii Ta rimodaibHUX (OpMAaTIB CHIBIPALIL.

Oco0nMBICTIO IBOTO CEKTOPY € TAKOXK OpPraHiuHe MOEIHAHHS HAYKOBOTO i MECTELBKOTO
MiAXOMAIB, 1[0 CTBOPIOE MIATPYHTS AJS IHHOBAIii. 3aBASKH CBOill KyJAbTYpHIN 1 eTHIUHIM
PI3HOMAHITHOCTI, KpeaTUBHI1 IHAYCTPil IPOAYKYIOTh YHIKaIbH1 KOHIETl, CMUCIIH i €CTeTUYHI
MIPAKTUKH, 5K 37aTHI GOpMYBaTH HOB1 OaueHHS CBITY.

Kpim toro, us cdepa rpyHTYeTbCSI Ha CHUCTEMI T'YMaHICTHUHUX IIHHOCTEH, TaKHX SK
MOPAJIbHICTb, BIAKPUTICTh, ITUPICTh, KOMYHIKaOEIbHICTh, TOJEPAHTHICTh Ta JJOOPO3UUIUBICTS,
110 TOCHJIFOE i COLiaibHy 3HAYYIICTh 1 ITOTEHIIIAN TO3UTUBHOTO BIUTUBY Ha cycniibeTBo [20].

VY oOctaBuHax BiffHM B YKpaiHi, KOJU CYCHUIBCTBO MEPEKUBAE TIHMOOKY T'yMaHITapHY
KpH3y, BTpaTy Oe3MeKkH Ta MacoBuil ctpec, 6i3Hec, 0co0IMBO B KpEaTUBHOMY CEKTOpI, Hece He
JIMIIE EKOHOMIUHY, a i colliabHY BINOBIAAIBHICTh — 30epiratu po6odi Miclis, NiATPUMYBaTH
KOMaHJly, TpaloBaTH Ha BIIHOBJIEHHS KpaiHu. Came Jifep-CayXHUTelb 3/aTe€H CTBOPUTH
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MPOCTIp MIATPUMKH, JI€ MPALiBHUKU BiAYYBaIOTh MOBAry, MCUXOJIOTTYHY O€3MEKy Ta CHUIbHY
Micito. Takuii CTUIIb YIpaBIiHHS CIPUSIE 3TYPTOBAHOCTI, CTIMKOCTI Ta 3/1aTHOCTI aAaNnTyBaTUCS
710 HECTAOUIPHOTO CEPEAOBHUINA, 0 KPUTHYHO BAXIMBO B YMOBAaX TPUBAJIOI BIHHU.

VY 11bOMY KOHTEKCTI TaK0K BRKJIMBO TAKOK BPaXOBYBATHU JIeMOTpadiqHui Ta COIianbHUN
BUMIp BIUIMBY BIiHHM — MacOBWH BWI3J MOJIOJI, 3HAYHAa YacTHHA SKOI PETpPE3CHTYE
MOTEHIIMHUI KapOBHI pecypc KPeaTUBHOTO CEKTOPY. 3a omiHKaMu MiHicTepcTBa MOJIOII Ta
criopty YKpaiHu, BiJ MO4aTKy MOBHOMACIITAOHOTO BTOPTHEHHS KUTBKICTh MOJIOIUX JIFOJICH, STK1
BUIXaJIK 32 KOPJOH, rnepesutirye 1,7 mix ocid BikoM 10 30 pokiB [15]. BitblIicTh i3 HUX MalOTh
BHCOKHUH MOTEHITIAT /IO 3aJIy4€HHS B KpeaTUBHI HIYCTPii, 30KkpeMa y chepax auzaiiny, Mejia,
pexinamu, IT, Mmy3uku To1o, K1 HOTPEOYIOTh HE JHIle TPOPECIHHUX HABUUOK, a H THYYKOTO
MHUCJICHHS, IHII[IATUBHOCTI Ta EMITaTIMHOTO JIiIEPCTRA.

VY Takiil cuTyalii Ji1epCTBO CIYKIHHS MOX€E BIIrpaBaTH KIIOYOBY pOJb SIK MEXaHI3M
peiHTerpanii i MoTHBallli TOBEpPHEHHS MOJOJI 10 YKpaiHu. IIpakThka ciayXiHHS SIK CTHJIb
YIOPaBIIHHS anesioe 10 MHOOKUX I[IHHICHUX OYIKyBaHb MOJIOAMX (paxiBIB: NMPArHeHHs J0
CIIPaBEUIMBOCTI, TMPO30POCTI, PO3BUTKY, BHU3HAHHSA Ta 3Hadymocti mpari. CTBOpeHHS
CEpeNIOBHINA, JI€ JiIep JIEMOHCTPYE yBary J0 OCOOHMCTICHOTO ¥ TMPOQECiitHOTO 3pOCTaHHS
MpAIiBHUKIB, 3/aT€H JeJIETYBaTH BIAMOBIJAIBHICTh, MIATPUMYE IHIIIATUBY W TapaHTye
TICUXOJIOTIUHY Oe3IeKy, — MOXe CTaTH CHJIBHIUM MOTHBAILlITHIM YMHHUKOM JJIsi TOBEPHEHHS
BHCOKOKBaJI(pIKOBAHUX KpEaTHUBHUX KaApiB. SIK CBIqUaTh pe3yibTaTH JAOCHTIKEHb, came
HasBHICTh JIIOJIIHO1, MPO30pO1 Ta IIHHICHOI OpraHi3aliifHoi KyJIbTypH € OJHUM i3 KIOYOBHX
(baxTopiB MOBEPHEHHS TPYAOBUX MIFPAHTIB 10 KpaiH MoxomkeHHs [16].

Tomy BHpOBa/PKEHHSI MPAKTHK JIZEPCTBA CIYXIHHS B KPEaTUBHUX IHIYCTPILIX MOXKE
MaTHd HE JIMIIE YIPABIIHCHKY, ajle W MIUPIIY COILIaJbHO-CTPATETidyHy IIHHICTh — CIPHUSATH
MMOBEPHEHHIO MOJIOJMX TAJIAHTIB, SIKI MOTPIOHI IJIs BiAOYMOBH, PO3BUTKY Ta MDKHApPOIHOT
KOHKYPEHTOCIPOMO>KHOCTI YKPAiHCHKOI'O KPEaTUBHOT'O CEKTOPY.

BUCHOBKMU TA NEPCIIEKTHUBU NOJAJBIINUX JOCJIIKEHDb

VY crarri oOrpyHTOBaHO, IO JJAEPCTBO CIYKIHHS BHUCTYIA€ BAXJIMBUM YHHHHUKOM
MIIBUIIECHHS €(EKTUBHOCTI I[IHHICHO OPIEHTOBAHOTO MApKETHUHTY Ta PO3BHUTKY KPEAaTUBHHX
IHAYCTpi, OCOONMBO B yMOBaX COINAJIbLHUX KPU3 1 BOEHHHMX BUKIWKIB. Takuil CTHIB
yOpaBiaiHHSA crupuse (HOpMyBaHHIO CTIHKMX OpraHi3aliiHUX KyJbTYp, OPIEHTOBAaHHMX Ha
€MIIaTit0, €TUYHICTH 1 MATPUMKY TaJIaHTIB. [lepCrieKTUBY MOAABIITUX JOCTIHKEHB TOJISATAI0Th
y BHBYEHHI MpPAKTUYHOTO BIpoBa/keHHs servant leadership y wmammx 1 cepemHix
MIANPUEMCTBAX KPEATUBHOTO CEKTOPY YKpaiHH, a TaKoX Y po3poOill Mojenel peiHTerparii
MOJIOJIl Ha OCHOBI I[IHHICHOTO YIpPaBIIiHHS.
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SERVANT LEADERSHIP AS A STRATEGIC RESOURCE IN THE SYSTEM OF

VALUE-BASED MARKETING AND CREATIVE INDUSTRIES OF UKRAINE

Abstract. This article explores the concept of servant leadership as a promising managerial paradigm that can
serve as a catalyst for the sustainable development of enterprises in the creative industries sector, particularly within the
framework of value-based marketing. The focus is placed on the synergy between human-centered management
approaches and the strategic objectives of modern marketing, which aims not only to meet consumers’ functional needs
but also to build a deep value-based connection between the brand, employees, and society. It is demonstrated that
servant leadership, grounded in ethics, empathy, personal responsibility, and a commitment to the growth of others,
creates a psychologically safe environment in which the creative potential of employees can flourish. This is particularly
significant in creative industries, where the key assets are not material resources but ideas, emotional intelligence,
interdisciplinary thinking, and cultural sensitivity. The author argues that a servant leader not only fulfills managerial
duties but also shapes the social meaning of the team’s work, thereby enhancing loyalty, internal motivation, and
employee engagement in fulfilling the organization’s mission. Special attention is paid to the relevance of this leadership
model under the conditions of full-scale war in Ukraine. It is asserted that businesses in the creative sector bear not only
economic responsibility but also a critical social role — supporting employees, maintaining teams, and contributing to
national recovery. In such circumstances, servant leadership can foster resilience and team cohesion, increasing their
adaptability to turbulent environments — a factor essential for organizational survival and growth. The potential of
servant leadership as a motivational factor for the return of young people who emigrated abroad is also emphasized, as
many of them belong to a generation that values transparency, fairness, development, and psychological well-being. The
article also outlines the key characteristics of creative industries as a space that integrates economic, social, cultural, and
humanitarian potential. It highlights the need for supportive, flexible, and empathetic leadership — rather than
authoritarian control — to foster an environment conducive to innovation. The conclusion suggests that implementing
servant leadership practices in the creative sector can become not only a tool for enhancing business efficiency but also
a driver of national recovery, human capital retention, and Ukraine’s international competitiveness.

Keywords: servant leadership; value-based marketing; creative industries; organizational culture; ethical
management; innovation.
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